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Remember, a tracked number
grows! When you do 120
classes per year, you will
complete the National Courts of
Sales & Recruiting. That breaks
down to 30 classes or 120 faces
per quarter (4 people average
per class) and 10 classes or 30
faces per month.

DIRECTIONS:

Write your Hostesses names in
these squares. Cut them out
and use double stick tape to
attach them to the tracking
chart. You can move them up
and down when they pass each
other up in sales. It's fun to
watch the guests at classes that
booked off of other classes see
their friends names on the chart.
They start asking either how
they can help their friend win or
how they can get involved
themselves. THIS WORKS!
Plus, it keeps our Hostesses in
front of us all the time! They
are our best recruit prospects!




