#1 BUSINESS
MANAGEMENT



CONGRATULATIONS!




BEST ADVICE | EVER GOT...ONLY TAKE ADVICE FROM SOMEONE
YOU’D BE WILLING TO TRADE PLACES WITH!

“THERE
AIN"T NO MONEY IN
THAT MARY KAY!”

“TRIED” MARY KAY
BUT “IT DIDN’T
WORK FOR HER?”




YOUR DIRECTOR
LOVES TO WIN
AND HELPING YOU
TO DO THE SAME!

WHEN YOU
LISTEN TO HER,
SHE WILL TAKE
YOU STRAIGHT

TO THE TOP!




SR. CADILLAC SALES DIRECTOR

BESA MAYS

Has NEVER missed being 8TAR CONSULTANT
and has earned40 FABULOLUS prizes

Earned first car in 6 months and has earned 6 FREE Cars,
including 2 PINK CADILLACS is ON-TARGET to earn 3

Became aDirector in first 8 months
Has been in the National Court of Sales 7 times earning

FABULOUDIAMOND RINGS

Earned the prestigious DIAMOND BUMBLEBEE

for achieving the NATIONAL COURT OF SHARING
Has led our Unit to annual retail sales of
$250,000, $400,000 2 x 9 $450,000 and $550,000!

Haspald off $50,000 in debt in 15t 2 years and just bought their

DREAM HOMENnd now own RENTAL PROPERTY!

What brings her joy is WINNING& helping others do the same
whether it be a Hostess, or Beauty Consultant on her team!!!




Mary Kay Ash
al ways s

“IF YOU FAIL
TO PLAN,
YOU PLAN TO




IN THIS CLASS WE WILL COVER:

zKnowingy our o WHY O
& the 4 STAGES of GROWTH

% T IMEMANAGEMENT

“ZVISION &GOAL SETTING
UNIT PROMOTIONS e

»MONEY & TAXES
ZGETTINGORGANIZE




KNOW YOUR “WHY*

v Why did you decide to start
your business?

v What would you like to buy or
do for your family with your
first Mary Kay profits of $4007?
(profit of $100 from 1 st 4
parties)

v What else would you like to
accomplish?

v Where would you like to see
yourself 5 years from now?

Dezams Anr Lier Raurisows. Ooay 100018 CHASE Them

One of your CHECKLISTasks you

7 Who will benefit when you to put a DREAM BOOKogether.
accomplish these goals & This can be pictures of the things
dreams? you would like to buy with your

v How will your family feel? profits, places vy

the people youdd




THE 4 STAGES OF GROWTH

v, STAGE 1: Excitement 0O
earn a car

| O
an

7, STAGE 2: Fearo Oh my
n

!

was | thinki
| Om t oo busy

v, STAGE 3: Overwhelm o | ©
where to start. T
to | earn! é

% STAGE 4: Recommitment 0 | d m ¢
glad | called my Recruiter/Director.
She reminded me of my goals/dreams &
gave me my NEXT STEP. N o
on track and I O0m so EXCI
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TIME MANAG
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v.\Weekly Plan Sheet

Job schedule
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= MANAG
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v.\Weekly Plan Sheet
Job schedule
Family activities
(gymnastics, ball games,
date night, etc.)
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TIME MANAGEMEN T

7.\Weekly Plan Sheet
Job schedule
Family activities
(dance, ball games,
date night, etc.)

How many hours will you devote
to your business?
(5, 10, or 15 hours)




TIME MANAGEMEN T

7.\Weekly Plan Sheet
Job schedule
Family activities
(dance, ball games,
date night, etc.)

How many hours will you devote
to your business?
(5, 10, or 15 hours)

When will you hold your
appointments?
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WEEKLY PLAN SHEET & IPA’S
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IPA’S =
INCOME PRODUCING ACTIVITIES
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PROMOTIONS & CONTESTS

7. When you work to WIN, WINNING works!

v The more FUN you have
the more MONEY you make!

#NSD Linda Toupi ng
OWhen you foll owsas
you foll ow t he

v Always work to achieve your Unit
& Company Contests!

Even 1 f youdre not opri z

]t even gives you a Orea
tohelpyoul 0o CAUSE RELATED SHO




=KLY SUMMARY SHEE T

My Weekly Summiary
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YOUR SALES RIBBONS

% You must turn in either the paper or online
summary to receive your ribbons.

- Cla f $200 or more '
e amearmson | R
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ostcards at the meeting!
STANDING RECOGNITION!



CHECKLISTS & VOUCHERS

Your first goal seée.
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Cir

ECKLISTS & VOUCH

ERS

v, These can be found in your Welcome Packet.

.

’i(llecl(list #Z Name:

Checklist #3 Name: 7

___ YES! | attended my first Weekly Success Meeting,
and received my Mary Kay pinl I've invited a friend
along to take pictures of me getting pinned.

___ YES! Signed up my Mary Kay Emcil address, & my
Mary Kay Website. (go to www.marykayintouch.com)

___Yes! | have called in to my New Consultant Orienta-
ion Call (641) 715-3900 access code 91288#

___ YES! I've placed my first Crder.

___YES! | have changed my answering machine message
to let pecple know | am a Beauty Consultant with Mary
Kay. “You have reached the Mays residence and home
office of Melissa Mays, Independent Sales Director of a
nk
leave o

great day!”

Unit with M Please

call you back. Have a

Kay.

___YES! | have read my Consultants Guide.

Cut out and return to Director &
earn Croe Photo Key Chain

YES! | have registered for my 15 FREE mailings at
www.marykayintouch.com.

___YES! I've organized my Starter Kit and tried all the
products inside it.

___Yes! I've ordered my Business Kit!
(go to www.mkconnections.com)

___YES! | have watched my Skin Care Class DVD's that
came with my Welcome Packet & Starter Kit.

Meeting.

___YES! | have printed off Melissa’s Flip Chart notes and
pasted them to the back of my Flip Chart.

Cut out and return
to Director & earn

1
1
1
1
1
1
1
1
1
1
1
[}
1
1
1
1
____YES! | brought a guest to my Weekly Success 1
1
1
1
1
1
1
1
1
1
1
1
1
MK Money Bag 1
1

1

Checklist #4 Name:

Checklist #5 Name:

___YES! I've held my Business Debut or First Party.
___ YES! I've opened a separate (checking) Bank Account
for Mary Kay and requested a debit card.

___ YES! | have observed a LIVE Skin Care Class
conducted by a Star Recruiter or Directer.

___YES! | have listened to all 4 Set the Pace

for Success Vol. 1 CD's. You'll receive them at
weekly success meeting when you turn in your NEXT STEP
CHECKLIST.

Yes! | have registered for PRO PAY at
www.marykayintouch.com so | can process credit cards.

___YES! | have read my Consultants Guide.

)

b 4 8 By

bogn gy by

Cut out and return to
Director & earn

bt ol el 0
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Jeweled Calculater

.
e

___YES! | have read The mary Kay Autobiography.
___YES! | have brought another guest to the meeting.

___YES! | have put fogether my 2 Binders, and 2 File
Boxes..see “Let’s Get Organized” in your Welcome
Packet.

___YES! | have a Focus Card (enclosed in your packet)
and have started filling it out with my first prospective
facials and upceming events.

___YES! Created my DREAM BOOK.,
(Put pictures of things you want to earn with your first
Mary Kay profits in the front.)

___YES! | have made 15 NEW friends by giving them my
business card, and getting their contact information.
names on back of profile cards count when | call them

and me

e a live contact)

Cut out and return to
Director & earn
Cadillac Business
Card Holder

Perfect Start Pin Powerstart Pin

: ) N
___YES! | have practiced on 15 faces " ___YES! | have practiced on 30 faces (’ /'
18 or older) in 15 days. (\' 18 or older) in 30 days.

iJ

A
Track this on your Focus Card, ma y rect: — '~

Track this on your Focus Card) > CI’ ach Y el Kt My weor NG PR ' 5
the meeting i

Croc Wallet

___YES! | have held my BUSINESS DEBUT and...

___YES! I've completed my

5 practice Interviews with my Directoril!

PS Plus Pin

___YES! | have shared with 10 women
about our opportunity in the same
month as my Powerstart and have
turned in their $1000 Questionaires

__had 10 or more in
attendance -or-
__sold $500 or more the
week of my debut or
first party

Track this on your Focus Card)

Pearl Earrings Pearl Bracelet

YES! I've completed
5 practice Interviews on my own!t

Attach this to the $1000
QUESTIONAIRES «
into your Director.)

Attach this to the $1000 QUESTIONAIRES

and turn into your Director. d turn

Pearl Necklace Croc Card Holder

___YES! I finished my first Star.
___YES! I've recrvited my first (ordered $1800ws in a quarter)

*Qualified Team Member!l!

Qualified means their first orde
$600ws or more.

ris

MARY WA

__YES! | have completed ALL my checklists &
vouchers within my first 90 days!

My deadline is s







