
#1 BUSINESS 

MANAGEMENT









Has NEVER missed being a STAR CONSULTANT                                                   

and has earned 40 FABULOLUS prizes
ÅEarned  first car in 6 months and has earned 6 FREE Cars,                            

including 2 PINK CADILLACS & is ON-TARGET to earn 3rd

ÅBecame a Director in first 8 months
ÅHas been in the National Court of Sales 7 times earning                                  

FABULOUSDIAMOND RINGS 
ÅEarned the prestigious DIAMOND BUMBLEBEE                                       

for achieving the NATIONAL COURT OF SHARING
ÅHas led our Unit to annual retail sales of                                               

$250,000, $400,000 2 xõs, $450,000 and $550,000!

ÅHas paid off $50,000 in debt in 1st 2 years and just bought their 

DREAM HOME and now own RENTAL PROPERTY!
ÅWhat brings her joy is WINNING& helping others do the same ,                       

whether it be a Hostess, or Beauty Consultant on her team!!!



Mary Kay Ash 
always saidé.



¾Knowing your òWHYó                              

& the 4 STAGES of GROWTH

¾TIMEMANAGEMENT

¾VISION & GOAL SETTING, 

UNIT PROMOTIONS

¾MONEY & TAXES

¾GETTING ORGANIZED



¾ Why did you decide to start 
your business?

¾ What would you like to buy or 
do for your family with your 
first Mary Kay profits of $400? 
(profit of $100 from 1 st 4 
parties)

¾ What else would you like to 
accomplish?

¾ Where would you like to see 
yourself 5 years from now?

¾ Who will benefit when you 
accomplish these goals & 
dreams?

¾ How will your family feel?

One of your CHECKLISTSasks you 

to put a DREAM BOOK together.  

This can be pictures of the things 

you would like to buy with your 

profits, places youõd like to travel, 

the people youõd like to help, etc.



¾STAGE 1: Excitement òIõm going to 
earn a car and pay off all my debt!ó

¾STAGE 2: FearòOh my gosh!  What              
was I thinking?  I canõt do this?                        
Iõm too busy!ó

¾STAGE 3: Overwhelm òIõm not sure 
where to start.  Thereõs just so much    
to learn!ó

¾STAGE 4: Recommitment òIõm so               
glad   I called my Recruiter/Director.  
She reminded me of my goals/dreams & 
gave me my NEXT STEP.  Now Iõm back 
on track and Iõm so EXCITED!ó





¾Weekly Plan Sheet

1. Job schedule
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¾Weekly Plan Sheet

1. Job schedule
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date night, etc.)
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¾Weekly Plan Sheet

1. Job schedule

2. Family activities                    
(dance, ball games,                  
date night, etc.)

3. How many hours will you devote 
to your business?                      
(5, 10,  or 15 hours)

4. When will you hold your 
appointments? 









¾PART TIME or 5 hours weekly = 5 IPAõS

¾PART TIME + or 10 hours weekly = 10 IPAõS

¾FULL TIME or 15 hours weekly = 15 IPAõS



¾When you work to WIN, WINNING works!

¾The more FUN you have                                              

the more MONEY you make!

¾NSD Linda Toupin always saysé                            

òWhen you follow the prize trail,                         

you follow the MONEY trail!ó

¾Always work to achieve your Unit                                  

&  Company Contests!  

ÁEven if youõre not òprize motivatedó!  

ÁIt even gives you a òreasonó to ask people                        

to help you! òCAUSE RELATED SHOPPINGó





¾You must turn in either the paper or online 

summary to receive your ribbons.  

PICTURE IN NEWSLETTER 

and LUNCH with MELISSA

5 Postcards at the meeting!

STANDING RECOGNITION!

#1 over $500 wears the crown  

& prize from TREASURE CHEST!

Classes of $200 or more               

earns a RIBBON!



ÁYour first goalsé.



¾These can be found in your Welcome Packet.




