
#2 BOOKING/COACHING



Standing recognition for each assignment completed…

1. I decided how many hours I will work and 
highlighted my datebook for available 
time slots to hold appointments.  

2. I selected the appropriate YEAR LONG 
GOAL SHEET and put it in my BRAIN BOOK 
BINDER.

3. I used my Let’s Get Organized Handout 
from my Welcome Packet, went shopping  
for my MK Office supplies & SET UP MY 
SYSTEMS.

GREAT JOB!!!



1. Why people BOOK

2. How to get on the DATE BOOK

3. How to create a WIN/WIN & work 

FULL CIRCLE with our HOSTESS 

PLAN

4. How to COACH your                                 

HOSTESS and keep her                              

EXCITED!!!

5. How to keep your                 

DATEBOOK full all YEAR LONG!



If you’re out 

of BOOKINGS,

you’re out of 

BUSINESS!



“Bookings 

are the 

LIFELINE
of my 

business!”



1. To HELP YOU!

2. To TRY something 

NEW!

3. It sounds like FUN!

4. They LOVE THE 

PRODUCT & would 

like to earn some 

FREE!



You must have a GOAL and 

be EXCITED about that GOAL!



 I handed you $1000 CA$H right now?

 The average sale per customer is $69 (Basic Skin 

Care $60) x 30 faces = $2070 in sales and at   

50% PROFIT you would make on average                

over a $1000!  



 Start with your CONTACT LIST and use this script….

“Hi Susie, this is Sandy.  

I am so EXCITED about 

something.  Do you have a 

quick minute? GREAT!  I 

just started my MARY KAY 

business and a part of my 

training is to practice on 

15 people in my first 15 

days so I need to                   

borrow your face!”



9 times out of 10 if 

you ask, “Would you 

like to get together 

for a facial?”, 

you’re going to get a 

“NO” or “can you 

check back with 

me?”



“What’s better for 

you…during the week or  

on the weekend?”

“During the day or                           

in the evening?”

“2 o’clock or 4 o’clock?”



“Hi _______, this is __________.  

I am so EXCITED about something.  Do you have a 

quick minute? GREAT!  I just started my MARY KAY 

business and a part of my training is to practice on 

15 people in my first 15 days so I need to borrow 

your face!”

 “What’s better for you…during the week or                            

on the weekend?”

 “During the day or in the evening?”

 ______or _______?”



 Let them know that they could earn FREE 

PRODUCT at their appointment…

“Great!  I can’t wait to see you on ____ at ___.              

I really appreciate you helping me with my goal. 

I have another question for ya, how would you 

like to get $40 FREE?  If you have 2 or more 

friends share your appointment, I’m going to 

give you $75 for $35! Who can you think of 

that you could invite over so I could count their 

face too?   Great!  I’ll drop a little packet by 

that has some invitations & a book in it for you.

Just so you know, I’m still coming even if it’s just 

me and you..”



It’s time to 

PHONE A 

FRIEND!



“Hi _______, this is __________.  

I am so EXCITED about something.  Do you have a quick 

minute? GREAT!  I just started my MARY KAY business and a 

part of my training is to practice on 15 people in my first 15 

days so I need to borrow your face!”

 “What’s better for you…during the week or on the 

weekend?”

 “During the day or in the evening?”

 ______or _______?  Okay, great!

“I can’t wait to see you on ____ at ___. I really appreciate you 

helping me with my goal.  I have another question for ya, how 

would you like to get $40 FREE?  If you have 2 or more friends 

share your appointment, I’m going to give you $75 for $35!

Who can you think of that you could invite over so I could count 

their face too?   Great!  I’ll drop a little packet by that has 

some invitations & a book in it for you.

Just so you know, I’m still coming even if it’s just me and you.”



Go over the Hostess Plan with her!  

 Your Hostess is your BUSINESS PARTNER!

Compact Pro

FREE!





Imagine if you had just                          

30 Hostesses for the year                        

who had 3 classes each                     

(Skin Care Class,                     

Glamour Class, Spa Party)

30 x 3 = 90

90 classes x $300 

= $27,000 



 You enroll her guests in HER GOAL  at the beginning of the 
class just by reading your FLIP CHART!





 Encourage her… 

 to get CHILD CARE

 to hold the REFRESMENTS until the END



 You can take $50-$100 off your sales.

 If there are children at the party,                      

Momma isn’t having a good time                              

and neither is anybody else!



Women come out for FOOD!

 If you hold the refreshments until the end, it 

keeps the guests busy in the kitchen while 

you’re doing your ONE-ON-ONE 

appointments.



Share your STAR GOAL!

“Hey Susie!  I am SO 

EXCITED!  Do you have 

a quick minute?  

GREAT!  I’m in a 

contest to win a _____, 

and all I have to do is 

___ faces by ______ 

and I need to borrow 

your face!”





 Playing the NAME GAME at your parties will help 

you get the GUEST LIST which will also ensure 

the party holds!

Have your guests pull out their cell phones.  

When you say “GO!”, have them write down as 

many names and numbers until you say “STOP!” 

and whoever has the most names gets a GIFT! 

(purse-size hand creams are GREAT!)  

 Everyone else will get a                                                  

ticket for the DOOR PRIZE                                               

for every name they                                                                    

wrote on the back of their

PROFILE CARD.



 You’ve completed your class #2!

 Just remember, it will take time to MASTER 

everything you learn from these classes.  

 Be patient with yourself and NEVER MISS A 

MEETING.  Miss 1 your SICK, 2 you’re DYING,                    

3 your DEAD!  

THOSE WHO 

SHOW UP, 

GO UP!



1. Complete your CONTACT LIST of 50 or 

more people you know that have skin                    

and are breathing!  

2. Practice your BOOKING SCRIPT.

3. Put together 10 or more HOSTESS 

PACKETS.

4. Book your PERFECT START!

Get 5 TICKETS in our 

MONTHLY PRIZE DRAWING for 

completing your HOMEWORK!  

This is on the Honor System.


