
#3 SELLING



Standing recognition for each assignment completedé

1. You completed your CONTACT LISTof 50 or more 
people you know that have skin and are 
breathing!  

2. You practiced your BOOKING SCRIPT.

3. You put together 10 or more HOSTESS PACKETS. 
(Look Book, 5 Sales Tickets, Team Bldg Brochure, Hostess Brochure or Flier 
from our website)

4. You booked your PERFECT START (15 faces 
or 3 parties)!

GREAT JOB!!!





üHow to use our HOSTESS PLAN to 

partner with your Hostess to have a 

successful Full Circle Class

üHow to pack for your classes

üHow to set a beautiful, inviting table 

üOpening, Body, & Invitation of the Skin 

Care Class using your FLIP CHART



¾òMy Hostess is my 

Business Partner!ó



¾The $75 for $35 gets your foot in the door and                 
is a SAFETY NET for you and the Hostess.              
(It only costs you $2.50 to offer this plan. $75 retail costs you 
$37.50 and sheõs giving you $35.)

¾Your goal is to help her get the 20% of her sales 
which means she would need 2 bookings. This is 
what you need to make it a PERFECT CLASS!



¾Offering ½ price items costs you 

nothing and helps her to expand  

her collectionéwhich means                

MORE REORDERS!  

¾Again, sheõs partnering with you to 

make it a PERFECT CLASS!



¾Encouraging her to get 5 or more outside orders 

before her party serves 4 main purposes:

1. Keeps her EXCITEDand COMMITTED!

2. Insures she meets her PERFECT CLASS goal of $200 or more 

in sales. (Even if each of the 5 orders is just $20 thatõs 

$100 in outside sales.)

3. Introduces you to NEW Customers.

4. Shows HER how easy it is to sell the products!



¾Getting the guest list from her allows you to              
pre-profile the guests, helping you to be more 
prepared and excites her guests .

¾ It can also keep the party from cancelling .                    
Even if she avoids your call for some reason, you 
can call the guests and invite them for her and 
then call the Hostess back and let her know whoõs 
coming.  It works! J



¾The best way to get the guest list is 

playing the name game during the 

class where they write down as 

many names and numbers on the 

back of their Profile Card to win a 

prize.



¾The 3 òBós of FULL CIRCLE:                        

At every class you are looking to 

sell BASICS, get BOOKINGS,                        

and find BUSINESS PARTNERS.

¾The PERFECT PARTY plan insures 

that you get it



¾Whatever you focus on is what you SELL.  
The FLIP CHART focuses on SKIN CARE!

¾This makes inventory management EASY!        
If they know you have the SKIN CARE + 
FOUNDATIONtonight, they will be excited to 
take it home NOW!  

¾If you donõt have much COLOR right now, 
GREAT!  Again, whatever you have with you is 
what they will buy!  Thatõs why I like to set a 
Miracle Set in front of each guest and tell 
them we will focus on COLOR at                                
their NEXT appointment.



¾Find out what SHE wants to earn as 

her PERFECT HOSTESS GIFT              

before the class.

¾Again, she is partnering with you to 

make it a FULL CIRCLE class.



¾PREFERRED HOSTESSES: At the party,             

go ahead and tentatively book her next 

2 parties so she can start enjoying her 

40% FRAGRANCE  DISCOUNT.

¾Involve her guests in what party they 

want to do nextéADVANCED GLAMOUR, 

or SPA PARTY.



In the beginning, all you 

really need is your  

STARTER KIT.  



¾As you grow 

your business, 

youõll find you 

want to bring 

more òstuffó 

with you.  



¾No  one wants your 

job if you come in 

dragging 5 tote bags, 

plastic tubs, and 

basicly everything but 

the kitchen sink!           

¾Are  you a Party 

Princess or a Pack 

Horse!



¾To make your job look EASY!

¾To make your job look FUN!

¾To look like a PRO!



¾Tote Bag
¾She uses the STARTER KIT 

to carry business supplies .

¾Rolling Tote
¾To carry mirrors, wash 

cloths, etc. Available at 

MK Connections on 

Intouch. 

¾Roll-up Bag
¾For product DISPLAY.



Emergency Bag



¾Flip Chart

¾Money Bag (calculator, sales tickets, profile cards, 

pen & pencil, Focus Card, post cardséstamped and 

addressed)

¾Brain Book

¾Hostess Packets (20 made up, 3-5 in bag)

¾Recruiting CDõs, agreements, Next Step Checklist

¾Pre-wrap gifts for door prizes                                                       

so you can grab & go!

¾Optional: Dream Book, camera, Training Binder (only 

while attending meetings )

¾Emergency Bag (aspirin, nail glue, breath mints, 

spare pair of hose, etc) anything youõve ever bought 

at Walgreens in an òemergencyó.



¾Look Book

¾Hostess Brochure

¾Team Building Brochure

¾20 Invitations

¾5 Sales Tickets

¾Hostess Contest Flier



¾The bottom bag holds Mirrors, Washcloths, 

Flower Pens, Tickets, and table cloth.

¾Be sure to pack it in order of setting up.

For example, your table cloth goes on first,                

so it should be on the very top.



ÅFormerly I used my Roll-up

to carry my demos but it 

would get dirty.  

ÅNow I just use it as a 

display.  I add a little 

sizzle to really catch the 

eye! òThe eye buys!ó

ÅThe Brushes fit in 

between the pockets of 

your Roll-up Bag.

ÅHow convenient for 

Travel!!!



·You can place a filled compact in the 

center pocket of the Brush Bag to 

show your guests how they can have a 

complete Glamour On the Go Kit !

·Another benefit of being a Hostess!



¾You can use any party favor bags 

or ziploc snack bags which are 

easy to fill and seal. 

¾My  assistant help me fill these 

up in quantity.  We normally 

have about 100 made up ready 

to go and 10 -15 with me.

¾Guests do not get to choose 

their colors.  Itõs sort of a  

ògrab-bagó deal and they can 

trade with other guests if they 

want.  One more reason to book 

their òCheck-upó appointment 

where we will customize their 

look.



¾Youõre NOT going to have every color sample.

¾Just suggest that she do an òOn-Trendó look thatõs 

HOT this seasonéone of the Color Cards in your Kit.  

So what if you donõt have 
all the color samples to 
customize a Look for the 

Hostess?



¾Send her a link to the Personal Beauty Profile from 

InTouch.

¾Go to MY CUSTOMERS, selecta Customer, then 

choose the PERSONAL BEAUTY PROFILER e-card. 

There she can create her customized look and more!

If you really want to impress 

your Hostessé


