#3 SELLING



CLASS #2 HOMEWORK

Standing recognition for each as

1. You completed your CONTACT LISTof 50 or more
people you know that have skin and are
breathing!

2. You practiced your BOOKING SCRIPT.
3. You put together 10 or more HOSTESS PACKETS

(Look Book, 5 Sales Tickets, Team Bldg Brochure, Hostess Brochure or Flier
from our website)

4. You booked your PERFECT START (15 faces
or 3 parties)!

. GREAT JOB%




MARY KAY SAYS...
“NOTHING
HAPPENS UNTIL
SOMEBODY SELLS
SOMETHING.”
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IN THIS CLASS WE WILL COVER:

U How to use our HOSTESS PLAITDO
partner with your Hostess to have a
successful Full Circle Class

U How to pack for your classes

U How to set a beautiful, inviting table

U Opening, Body, & Invitation of the Skin
Care Class using your-LIP CHART
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v, The $75 for $35 gets your foot in the door and
Is a SAFETY NETfor you and the Hostess.

(It only costs you $2.50 to offer this plan. $75 retail costs you
$37.50 and sheds giving you $3
v, Your goal is to help her get the 20%  of her sales
which means she would need 2 bookings. This Is
what you need to make ita PERFECT CLASS

Share me with 2 or more friends &
you are guaranteed
$75 for only $35

which is $40 Free

or up to
20%0o of your total
sales...your choice!

20% with 2 or more Bookings!
15% with 1 Booking—10% with 0 Bookings




1,0ffering 2 price items costs you
nothing and helps her to expand
her coll ecti oneéeé
MORE REORDERS!
v¥Agaln, sheoOoOs part
make it a PERFECT CLASS

( » 1/2 price item \ « 1/2 price item
I H -
-~  forgetting for each Booking
5 orders « 1/2 price item
before your = ‘ n . 2
party Bl for listening to a =
. 1/2 price [ - Choices CD. g
item for "___—_"_"__,3 Take a momt_ant to_answer a ! -
creating a guest list with 20 or e | angut?;tg;g?;jeto =
more names & numbers! =
@a tert Coy, o s the ack o you ) WIn$S1000 casyr
rorile
\ *Cash giveaway in May 2010! )




v Encouraging her to get 5 or more outside orders
before her party serves 4 main purposes:
1. Keeps her EXCITEDand COMMITTED!

2. Insures she meets her PERFECT CLASS goal of $200 or more

Insales. ( Even 1 f each of the 5
$100 in outside sales.)

3. Introduces you to NEW Customers.
4. Shows HER how easyit is to sell the products!

2 price item

for getting
5 orders
before your
party
e - . 1/2 price
item for

creating a guest list with 20 or
more names & numbers!

*Please text or email me a copy, or use the back of your
Profile Card

O
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Getting the guest list from her allows you to
ore-profile the guests, helping you to be more
orepared and excites her guests .

t can also keep the party from cancelling

Even if she avoids your call for some reason, you
can call the guests and invite them for her and

t hen call the Hostess Db
coming. It works! J

2 price item
\ for getting
5 orders
before your
party
« 1/2 price
item for

creating a guest list with 20 or
more names & numbers!

*Please text or email me a copy, or use the back of your
Profile Card




v, The best way to get the guest list Is
playing the name game during the
class where they write down as
many names and numbers on the
back of their Profile Card to win a
prize.

, 1/2 price item
- for getting
5 orders

_ = before your
= party 'l
= | == =] « 1/2 price
item for

creating a guest list with 20 or
more names & numbers!

*Please text or email me a copy, or use the back of your
Profile Card




%»T he B8s d-0lfL CIRCLE
At every class you are looking to
sell BASICSget BOOKINGS
and find BUSINESS PARTNERS

7., The PERFECT PARTY plan insures
that you get it
Have a PERFECT PARTY

and choose from the Brush Set,
Compact Pro, -
or Roll-Up Bag Free!

Perfect Party:
' $200 sales
2 Bookings
2 People listen to a cd or
o a Career Conversation

i *Gift given after bookings hold.




SPEAKING OF BASICS

v Whatever you focus on is what you SELL.
The FLIPCHART focuses orKIN CARE!

v This makesinventory management EASY!!
If they know you have the SKIN CARE +
FOUNDATIONonight, they will be excited to
take it home NOW!

»I'f you dondot have much
GREAT! Again, whatever you have with you Is
what they wi | | buy! T
Miracle Set in front of each guest and tell
them we will focus on COLOR at »
their NEXT appointment. ~




v.FInd out what SHE wants to earn as
her PERFECT HOSTESS GIFT
before the class.
v, Again, she is partnering with you to
make it a FULL CIRCLEclass.




»PREFERRED HOSTESSHEAR the party,
go ahead and tentatively book her next

2 parties so she can start enjoying her
40% FRAGRANCE DISCOUNT.

zlnvolve her guests in what party they
want t o HAVANCEXGLAMOU
or SPA PARTY

PREFERRED HOSTESSES:

Ly ; Be a Preferred Hostess with me -
- Share me with

and get special benefits

*4 NEW friends

Here’s how it works-hold 3 different appointments
per year and you’ll receive benefits listed. who do not have a

PREFERRED HOSTESSS BENEFITS INCLUDE: MARY KAY Consultant
Hostess credit at a ies )

A “Thank You" Giﬂﬂpa Ey and receive our Gorgeous

40% off all fragran throughout the year Custom Compact

4 mailings per year, including a gift with purchase Free!
& FREE SAMPLES!
Earn all 3 PERFECT PARTY Gifts!

*ONLY applies at 2nd party!

* * > * @

*Compact unfilled!




PACKING FOR YOUR CLASS

In the beginning, all you
really need Is your
STARTER KIT.




%.AS you grow
your business,
youoll
want to bring
mor e oOsSt

with you.




.:NO one wants your
job If you come In
dragging 5 tote bags,
plastic tubs, and
basicly everything but
the kitchen sink!

wAre you a Party
Princess or a Pack
Horsel




THE GOAL I5...

7, 7o make your job look EASY!
¥, To make your job look FUN!
v, T0 look like a PRO!




WHAT YOUR DIRECTOR BRINGS
1O HER CLASSES...

v, Jote Bag

v She uses theSTARTERKIT
to carry business supplies.

v,Rolling Tote

% TO carry mirrors, wash
cloths, etc. Available at
MK Connections on
Intouch.

v.Roll-up Bag

v For product DISPLAY.




WHAT'S IN THE TOTE BAG???




v Flip Chart

v Money Bag(calculator, sales tickets, profile cards,
pen & penci |l , Focus Card,
addressed)

v, Brain Book
v, Hostess Packets(20 made up, 3-5 in bag)
#Recrui ting CDOs, agreemen

v Pre-wrap gifts for door prizes
SO you can grab & go!

v Optional: Dream Book, camera, Training Binder (only
while attending meetings )

v, Emergency Bag(aspirin, nail glue, breath mints,
spare pair of hose,etc) anyt hi ng youo
r

Y
at Wal greens i n an oOemerg




WHAT GOES IN A HOSTESS
PACKET ¢

v, Look Book

v, Hostess Brochure

7. Team Building Brochure
v, 20 Invitations

1. 5 Sales Tickets

v, Hostess Contest Flier




v The bottom bag holds Mirrors, Washcloths,
Flower Pens, Tickets, and table cloth.

¥, Be sure to pack it in order of setting up.
For example, your table cloth goes on first,
so it should be on the very top.




A Formerly | used my Roll-up
to carry my demos but it
would get dirty.

A Now | just use it as a
display. | add a little
sizzle to really catch the

eye! 0The eye buyd 0O
A The Brushes fit in
between the pockets of
your Roll-up Bag.
A How convenient for
Travel!!




- You can place a filled compact in the
center pocket of the Brush Bag to
show your guests how they can have a
complete Glamour On the Go Kit |

- Another benefit of being a Hostess!




7. YOU can use any party favor bags
or ziploc snack bags which are
easy to fill and seal.

7. My assistant help me fill these
up in quantity. We normally Y
have about 100 made up ready & 8§
to go and 10 -15 with me. R Y

v, Guests do not get to choose
t heir col or s.
ogr-abgo deal anc
trade with other guests if they
want. One more reason to book
their o Chewkko appol
where we will customize their
look.




Sowhat 1 f you d
all the color samples to
customize a Look for the

Hostess?

zYouoOre NOT going to have

d ust uggest t RTarte nsdhdée | dooo
HOT t seasonéone of th

i S




If you really want to impress
your Hostesse

v, Send her a link to the Personal Beauty Profile from
InTouch.

v, Go to MY CUSTOMERS, seleatCustomer, then
choose the PERSONAL BEAUTY PROFILER®.
There she can create her customized look and more!

WA 1"1 ' \/ l -.|1'l||r

InTouch




